
A P P E N D I X  I

Comp analysis
for ARV.
Establishing a defensible a!er-repair value is the single most important number in any rehab
proforma.

Step 1 · Pull comps.

Pull three to six closed sales that match the subject: same neighborhood, within half a mile, sold in the last 6 months,
similar square footage (±20%), same bed count, similar bath count, similar lot and style, similar projected post-rehab
condition.

# ADDRESS SOLD DATE SOLD PRICE SQ FT $/SQFT BEDS /  BATHS

1 $ $

2 $ $

3 $ $

4 $ $

5 $ $

6 $ $

· STEP 2  ·  ADJUST

Adjust each comp up or down for di"erences from the
subject.

· STEP 3  ·  TR IANGUL ATE

Use both averages, then take the lower for
conservatism.

A P P E N D I X  I  ·  CO M P  A N A LY S I S  F O R  A R V D E V E L O P M E N T  G U I D E B O O K  ·  2 0 2 6

Square footage: $50 to $100/sf

Bedroom: $5,000 to $10,000

Bath: $5,000 to $15,000

Garage: $5,000 to $15,000

Finished basement: $20 to $40/sf

Median adjusted sale price

Median $/sq ! × subject sq !

Your ARV — lower of the two

T H E  7 0 %  R U L E  ·  Q U I C K  S C R E E N

Maximum o"er = (ARV × 70%) − repairs. Use as a screen, not a substitute for full proforma
analysis.
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